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High entry barriers for foreign project developers

Diisseldorf, 14" June 2022 — The expansion of renewable energies is at the top of the political priority list in
Germany. Accordingly, many large investors and institutional buyers consider the market to be attractive and
are pushing into Germany. "However, market entry for newcomers is currently anything but easy", says
Markus W. Voigt, CEO of the aream Group. "Because especially in times of scarcity, well-established networks
are more important than money."

The German market is becoming increasingly interesting for large funds and institutional investors. "The
politically intended strong growth will determine the next ten to twenty years", says Voigt. "Given this
outlook and political support, many investors are working to enter the market directly." But similar to France,
Italy or Spain, the market is more local. "This is also due to the very complex regulation, which always has a
subjective part in addition to the purely legal-objective part", says Voigt.

This consists primarily of well-rehearsed networks. "It is easier and faster to expand existing business
relationships than to integrate new ones", says Voigt. "The effort involved in checking each other out alone
is immense and can significantly delay some projects." In addition, there is the knowledge of the different
interpretations of states and municipalities in the approval procedures, in tenders or even in nature and
environmental protection. "Anyone who is new to the market first has to acquire this knowledge", says Voigt.

"The scarce commodity at the moment is permits and plants", Voigt says. That's why market entry plans by
large funds or very large institutional investors are also fraught with risk. "If you have a strong position in a
neighboring country or create one through acquisition, you still can't assume it will be a no-brainer in
Germany", Voigt says. "Money alone does not help here." After all, despite rising interest rates, capital is
available in sufficient quantities.

"In addition to access to projects, however, the availability of critical components is also an issue", says Voigt.
Short-term delivery times in particular are difficult to implement in the face of disrupted supply chains and
rising demand. Again, those with well-established delivery channels will get scarce goods faster than a
newcomer. "Here, a way out might still be possible via price", says Voigt. "But that would again put a strain
on calculations and only allow lower returns.” So it's not a good time to enter the market.

More information: www.aream.de.

About aream

The aream Group is a fully integrated investment and asset manager for institutional investors with a focus
on sustainable infrastructure in the renewable energy sector, which includes wind and solar power, grids and
storage technology. In this context, aream is represented along the entire value chain from project
development to plant operation. With a transaction volume of more than EUR 1.5 billion, the company has
been covering the entire spectrum of asset management services for over 15 years and ensures the
commercial and technical optimization of the assets. In addition to classic project investments in clean
energy, aream also offers investment opportunities in climate-tech companies: directly or via private equity
solutions. aream combines investment expertise with technical and commercial know-how and ensures
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sustainable performance with stable distributions, returns and value growth through a structured investment
and risk management process.
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